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Brian Cohen, John Kador : What Every Angel Investor Wants You to Know: An Insider Reveals How to Get
Smart Funding for Your Billion Dollar |dea (Business Books) before purchasing it in order to gage whether or not
it would be worth my time, and all praised What Every Angel Investor Wants Y ou to Know: An Insider Reveals How
to Get Smart Funding for Y our Billion Dollar |dea (Business Books):

4 of 4 people found the following review helpful. How to Help Individual Investors Help Your VentureBy Michael
PalmerTo make a successful pitch to investors, you need to do your homework. And part of that homework includes
carefully thinking about the interests of the person whose money you want.Why would they want to invest in our
business? What are they looking to accomplish? What traits and characteristics are they looking for in us? What is all
of that important to them?In What Every Angel Investor Wants Y ou to Know, Brian Cohen answers these and many
more questions.Many might think it's all about the money.Wrong. Angel investors already have a pile of money.They
don't want to lose money, to be sure. But angels are looking to accomplish something, to be part of something
meaningful . And if you are the right person and have the right business, you can help them succeed. Y ou can help them
help you get what you want. The appendixes alone are worth the price of the book.For a more extensive review, check
out startupnegotiator.com/blog.0 of 0 people found the following review helpful. Helpful and easy to readBy Rural
Mom Shopping for Gifts Thingswell written. Easy to read and to follow the points. Helpful for me.O of O people
found the following review helpful. Great readBy codehtmail bought this for a class, but ended up enjoying it alot
more than | expected. Very well written and keeps you engaged. Tons of great advice with easy takeaways.

WHAT IF YOU HAD AN ANGEL ON YOUR SIDE? When you connect with the right angel investor, it's like
finding a new best friend--you just have to know what makes him or her happy. Smart funding is waiting for smart
founders. Raising fundsis all about connecting with the investor who's right for you--and What Every Angel Investor
Wants Y ou to Know shows you exactly how to succeed. Veteran early-stage investor Brian Cohen knows how to spot
agreat company destined for success, and in this groundbreaking book he offers soup-to-nuts guidance for any
entrepreneur seeking to launch an invention, a product, or a great new ideainto areceptive marketplace. As chairman
of the board of directors of the New Y ork Angels, Cohen is one of the most engaged angel investors out there today.
Thefirst investor in Pinterest, he describes exactly what angels want to see, hear, and feel before they take out their
checkbooks: A clear exit strategy before the startup even launches Facts that turn "due” diligence into "do" diligence
Authenticity--"save your spinning for the fitness center" Proof that you "live inside the customer's head" Cohen gives
invaluable insight into how the most successful angels view due diligence, friends and family money, crowdfunding,
team building, scalability, iteration, exit strategies--and much more. This one-of-a-kind book provides arare look
inside the minds of people who are in the business of funding businesses just like yours. Read What Every Angel
Investor Wants Y ou to Know to get your best shot at funding for your product after your very first pitch.

"Chock full of real world advice, honest self appraisals, and good chewy information that | wish | had when | went out
to raise money." Fast Company 20130408About the AuthorBRIAN S. COHEN is chairman of the New Y ork Angels,
an independent consortium of individual accredited angel investors, providing seed and early-stage capital. Heis also
the cofounder of Launch.it, afree newsroom for the world. JOHN KADOR isthe author of more than 20 books,
including The Manager's Book of Questions, 301 Best Questions to Ask on Y our Interview, and 50 High-Impact
Speeches Remarks.



